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浙江省2016年10月高等教育自学考试

经贸英语试题
课程代码:02635

  请考生按规定用笔将所有试题的答案涂、写在答题纸上。

选择题部分

注意事项:

  1.答题前,考生务必将自己的考试课程名称、姓名、准考证号用黑色字迹的签字笔或钢笔

填写在答题纸规定的位置上。

  2.每小题选出答案后,用2B铅笔把答题纸上对应题目的答案标号涂黑。如需改动,用橡

皮擦干净后,再选涂其他答案标号。不能答在试题卷上。

I.Multiplechoice.(20%)

1.Tobeginabusiness,themostimportantthingis   ,narrowlyspeakingitismoney,

butactuallyitalsoincludesmachinery,equipment,etc.

A.bonus B.capital C.investment D.stock

2.Alltheevidences   thatheisgoingtobepromoted.

A.suggests B.suggesting C.show D.suggested

3.Ourpricesarepracticalandreasonable.Thereisnotmuchroom    bargaining.

A.from B.for C.at D.on

4.OurE-MBAcoursenormallyattracts200,000studentsalloverthecountryeveryyear,

   upto80% willbeadultstudents.

A.ofwhom B.withwhich C.forwhom D.inwhich

5.We’llhavetofinishtheassignedwork,   longittakes.

A.however B.whatever C.how D.despite

6.Theirofferhaslostits   bythetimeofwriting.

A.valuable B.valid C.validity D.valley

7.Thewealthofacountryshouldbemeasured   thehealthandhappinessofitspeople

aswellasthematerialgoodsitcanproduce.

A.byallmeans B.inlinewith C.intermsof D.incaseof
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8.Thethreegovernmentsalsoneedtoagree   neweconomicarrangements.

A.with B.to C.on D.about

9.—Whyhavetheybeenworkingontheprojectforsolong?

—   safety.Nothingisasimportantasthat,youknow.

A.Onthepointof B.Atthemercyof

C.Forthesakeof D.Inthepresenceof

10.Anybodyisentitledtosuchbenefit   ofageorsex.

A.regardless B.whether C.despite D.incase

11.Theyhaveplannedalargeadvertising   inordertopromotetheirproducts.

A.battle B.struggle C.conflict D.campaign

12.We   youthatanyfurtherenquiriesfromyouwillreceiveourpromptattention.

A.ensure B.assure C.insure D.sure

13.Despitemanyturnsofnegotiations,thetwopartiesdidn′tcome   anagreement.

A.through B.for C.in D.to

14.Thebuyerhastherighttochooseapreferablemodeof   thegoods.

A.giving B.delivering C.selling D.vending

15.Thisproductisparticularlysubject   thebreakageandheatdamage.

A.to B.from C.in D.against

16.Therulesandregulationsofthecompanyapply   allthestaff.

A.for B.to C.in D.at

17.Weboughtthethings   therateof50penceahundred.

A.at B.with C.for D.about

18.Severalcountriesputaboycott   thisproduct.

A.of B.on C.under D.about

19.Thisbrandofcomputer   40%ofChinesemarket.

A.accountto B.accountfor

C.cometo D.resultfrom

20.The   overtheborderinvolvedthetwocountriesintoawar.

A.difference B.quarrel C.debate D.dispute
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II.ReadingComprehension(20%)

Questions21to25arebasedonthefollowingpassage:

  DocumentsagainstPayment(orDP)

  Thismaybeeasiertounderstandnowasyouhavealreadyknownthesimpleprocedure.

Firstly,thedraftisdrawnbytheselleratatermoratsight.Thenthedraftandothertitle

documentswillbesenttothecollectingbankviatheremittingbank.Finally,thecollecting

bankorthepresentingbankisauthorizedtosurrenderallthedocumentstothedraweeon

conditionthatthedraweehastopayimmediatelyifitisasightdraft.Thisisknownas

“documentsagainstpaymentsight”,oftenshortenedas“DPsight”.Inanothersituation,

thoughrarely,anexportermaystipulatethatthedocumentsareonlytobereleasedupon

paymentofanacceptedtimedraft.Iftheimporterwishestoobtainthegoodsbeforethe

maturityofthedraft,heistherebyforcedtoprepayhisacceptedgoods.Ifdocumentsare

releasedonlyagainstpaymentofatimedraft,thecollectingbankisstillforcedtokeepthe

documentsandstorethegoodsuntilpaymentisreceived.Thisisatbest,acumbersome

procedureandthereforenotverypopular.Thisiscalled“documentsagainstpaymentafter

sight”,oftenshortenedas“DPaftersight”.

  DocumentsagainstAcceptance(orDA)

  Simplyspeaking,thecollectingbankwillreleasethetiledocumentstotheimporter

againsthisacceptanceofatimedraftdrawnonhim,payableate.g.“60daysfromdateof

shipment,DA”,or“90daysafterdateofbilloflading,DA”;or“120daysfromarrivalof

thegoods,DA”,etc.Thelongertheterm,thebetterforthebuyer,becauseacceptingthe

draftisequaltoretainingownershipofthegoods.Thebuyermayhaveenoughtimetosell

thegoodsbeforehehastopayfortheaccepteddraftnowinthehandsofthecollectingbank.

Theexistenceofanaccepteddraftisusuallyamatterofhonor.Tothisend,thisisnot

stronglyrecommended.

21.Judgingfromthispassage,wecanseethatthemostimportantdocumentindocumentary

collectionis   .

A.commercialinvoice B.certificateoforigin

C.billofexchange D.certificateofinspection

)页7共(页3第 题试语英贸经 #53620



22.Ifthedocumentsarereleasedonlyagainstpaymentofatimedraft,thecollectingbank

stillkeepsthedocumentsuntilpaymentisreceived.Thisisknownas   .

A.documentsagainstpayment B.documentsagainstacceptance

C.documentsagainstpaymentsight D.documentsagainstpaymentaftersight

23.Ifthedraftisatsight,itmeansthatthedraweeshouldpay   .

A.atdefinitetime B.atfuturetime

C.atdeterminablefuturetime D.immediately

24.Thebankinbuyer’scountryincollectionarrangementisthe   .

A.remittingbank B.collectingbank

C.openingbank D.confirmingbank

25.Ifthecollectingbankreleasesallthetitledocumentstotheimporteragainstbuyer’s

acceptanceofausancedraft,thisisknownas   .

A.documentsagainstpaymentsight B.documentsagainstacceptance

C.documentsagainstpayment D.documentsagainstpaymentaftersight

Questions26to30arebasedonthefollowingpassage:

  Manyfirmsdolittleresearchbeforetheyenteraforeignmarket.Often,decisions

concerningentryandexpansioninoverseasmarketsandselectionofdistributorsaremade

afterahurried,subjectiveestimationofthesituation.Theresearchdoneisoftenlessstrict

andlessformalthanfordomesticactivities.

  Amajorreasonwhymanagersareunwillingtoengageininternationalresearchistheir

lackofsensitivitytodifferencesinculture,consumertaste,andmarketdemands.Often

managersassumethattheirmethodsarebothbestandacceptabletoallothers.Fortunately,

thisisnottrue.Whataboringplacetheworldwouldbeifitwere!

  Asecondreasonisalimitedappreciationforthedifferentenvironmentsabroad.Often

firmsarenotpreparedtoacceptthatlaborrules,distributionsystems,oradvertising

regulationsmaybeentirelydifferentfromthoseinthehomemarket.Duetopressureto

satisfyshort-termfinancialgoals,managersareunwillingtospendmoneytofindoutabout

thedifferences.

  Finally,firmsoftenbuildtheirinternationalbusinessactivitiesgradually,frequently

basedonordersofferedbyothersontheirown.Overtime,actualbusinessexperienceina

countryorwithaspecificfirmmaythenbeusedasasubstitutefororganizedresearch.
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  Despitethereservationsfirmshave,researchisasimportantinternationallyasitis

domestically.Firmsmustlearnwheretheopportunitiesare,whatcustomerswant,why

theywantit,andhowtheysatisfytheirneedsandwantssothatthefirmcanservemarket,

andtaxrulesbeforemakingaplantlocationdecision.Doingbusinessabroadwithoutthe

benefitofresearchplacesfirms,theirassets,andtheirentireinternationalfutureatrisk.

  Researchallows managementtoidentifyanddevelopinternationalstrategies.In

addition,researchisnecessaryforthedevelopmentofabusinessplanthatidentifiesallthe

requirementsnecessaryformarketentryandexpansion.Onacontinuingbasis,research

providesthefeedbackneededtoadjustvariousbusinessactivities.Finally,researchcan

providemanagementwiththewisdomtohelpseeeventsaheadoftime,takeappropriate

actionandadequatelyprepareforglobalchanges.

26.Howdomanyfirmsoftenmakedecisionsconcerningentryandexpansioninoverseas

markets?

A.Theyspendalongtimedoingalotofmarketresearch

B.Theyareoftencautiouswhentheymakedecisionsconcerningthat.

C.Theydoitaftertheydoastrictbutlessformalresearchthanthatfordomestic

market.

D.Theydoitaftertheymakeahastyestimationofthesituationintheirownmind.

27.Thereasonwhymanagersdon'twanttoengageininternationalresearchis   .

A.Theirshortageofsensitivityto differencesinculture,consumertaste,and

marketdemands

B.alimitedappreciationforthedifferentenvironmentsabroad

C.substitutingactualbusinessexperienceinacountryorwithaspecificfirmfor

organizedresearch

D.allofabove

28.Bysaying“Whataboringplacetheworldwouldbeifitwere!”theauthorimplies

that   .

A.itisgoodfordifferentcountriestohavedifferentcultures

B.itisnotsogoodfordifferentcountriestohavedifferentcultures

C.differentculturesmaketheworldaboringplace

D.sameculturewouldmaketheworldamoreinterestingplace
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29.Ifacompanydoesbusinessabroadwithoutdoinganinternationalmarketresearch,

it   .

A.won'tknowhowtofindtherightopportunitiesabroad

B.willplaceitsassetsanditsentireinternationalfutureatrisk

C.willlearnwhatcustomerswantinamistakenway

D.willchooseawrongplantlocation

30.Accordingtothelastparagraph,whichofthefollowingstatementsisnottrue?

A.Withresearch,managerscanfindoutanddevelopinternationalstrategies

B.Researchisnecessaryforthedevelopmentofabusinessplan

C.A businessplan mustidentifyalltherequirementsnecessaryformarketentry

andexpansion

D.Researchcanoffermanagementthewisdomtoprepareforglobalchanges

非选择题部分

注意事项:

  用黑色字迹的签字笔或钢笔将答案写在答题纸上,不能答在试题卷上。

Ⅲ.PutthefollowingphrasesintoChinese.(10%)

31.targetcustomer

32.insurancepremium

33.financialinstitution

34.exportresearch

35.patent

IV.PutthefollowingphrasesintoEnglish.(10%)

36.副作用

37.市场份额

38.汇票

39.通货膨胀

40.人均收入
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V.TranslatethefollowingsentencesintoEnglish.(20%)

41.在全球定位系统(GPS)中使用的计算机化(computerized)的公路线路图(roadmap)帮助

司机行驶(navigate)。

42.他在演讲方面(intermsof)是个天才(genius)。

43.他的月薪达到(runto)1万元人民币。

44.有了银行的介入(intervention),出口商就不再需要依赖买方的支付诚意(willingness)和

能力(capability)。

45.尽管不同的产品有不同的生命周期,一般来说,产品的生命周期(lifecycle)正变得越来

越短。

VI.TranslatethefollowingsentencesintoChinese.(20%)

46.Itisinourmutualinteresttocooperatewitheachother.

47.Aslongasyouquoteusareasonableprice,wewillimmediatelyplaceorderswithyou.

48.Thegovernmenttakesakeeninterestintheextensionofourforeigntrade.

49.Manyenterprises’successorfailureinessencedependsontheirmanagerialstaff.

50.Duetopoormanagement,alargeamountofmoneydrainedawayfromthecompany.
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